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Camì Informatica

 Founded in 1991
 14 employees 
 Annual Revenue euro 

500.000,00
 Company  mission is 

addressed to the retail market
 Distribution and services in 

internet area

     

Application:
 Back office solution
 Front office solution
 Hand held device solution
 Accounting management solution
 Warehouse management
 Retail version for WEB

Why Sybase iAnywhere? 
 iAnywhere technology was chosen 

for iAnywherw Mobilink that 
permits to manage the 
syncronization between the server 
and the client (p.o.s). Moreover 
SQL Anywhere has rendered more 
simple and fast all the procedures.



Main characteristics :

Payment’s forms management
Ean code or internal code article sale
Returns,fiscal cancellation
Purchase voucher,discount voucher
Discounts,promotions
Fidelity cards management
Bill printing
Counter pause,fiscal closing
Cashier identification
Special key function

Camì Retail and Camì POS

Back and Front Office Solution

     

 Totally independent from the 
S.O.(windows, unix, linux, mac)

 Totally independent from the    
hardware

 In case of something wrong in the 
server or a connection failure the 
P.O.S. continues to work and 
when the connection is again 
available, thanks to SQL 
Anywhere, the syncronization is 
re-established and the data of the 
central database are alligned to 
that of the P.O.S. 



Camì Retail and Camì POS

Technical Details
 Supported mobile operating 

systems: 
  Windows Mobile, Pocket PC, 

Windows   JAVA
 Access to backend systems: 

 supported backends:  IBM 
DB2,   ODBC-compliant 
database, Oracle, Microsoft 
SQL Server,   Microsoft 
Exchange,My SQL SAP

 Developer tools and PIM 
databases: 

 tools / dbs: DB2E,SQL Lite
    

 Language of app: 
 The language of the 

applications are written in - 
C/C++, Omnis Studio, 
JAVA, 

 Supported connectivity: 
 The connectivity that can be 

used any IP based 
connection,  GPRS,  GSM, 
Internet, W-LAN,  Bluetooth, 
 Desktop-connection,  Irda



Camì Retail and Camì POS

Benefits of application
 No necessity of training of the 

point of sales employees
 All the sell-out data and the 

data relative to undelivered 
goods are available in real time 
on the central database 

 Pocket pc makes more simple 
and fast the procedures for the 
surveys of barcodes and fir the 
storehouse inventory.

Top 3 business challenges 
that this application helps to 
solve:
 Hardware independent
 S.O. Independent
 Simplified management
 Cut prices



Camì Retail and Camì POS

Business Process: 
 The process application is 

tailored for  Field Service, Field 
Sales, Mail and Messaging.

Industry:
 Vertical industries for this 

application: Retail Food and 
no-food.

Customer profile
 Number of customers: 14 
 Average number of users: 800
 Target customer: 

 Retailers and wholesale
 GDO and GO companies
 About 50-1000 employees



Camì Retail and Camì POS

Reference customers 1
 Sadas (Despar group)

 Back and front office 
management for large scale 
distribution food e no-food(100 
users).

 Hand held devices 
management for p.os. and 
storehouse(20 users)

Benefits/Results
 Sell-out data and 

undelivered goods are 
available to the central data 
base in real time for the 
opportune management

 Customer satisfaction for 
their business and cost 
reduction



Camì Retail and Camì POS

Reference customers 2
 Commerciale Brendolan
 Back and front office 

management for large scale 
distribution food e no food(400 
users).

 Hand held devices 
management for p.os. and 
storehouse(40 users)

Benefits/Results
 Sell-out data and 

undelivered goods are 
available to the central data 
base in real time for the 
opportune management

 Customer satisfaction for 
their business and cost 
reductions



Camì Retail and Camì POS

Reference customers 3
 Biella Scarpe e Biella Sport

 Back and front office 
management for large scale 
distribution no food (60 users).

Benefits/Results
 Sell-out data and 

undelivered goods are 
available to the central data 
base in real time for the 
opportune management

 Customer satisfaction for 
their business and cost 
reductions



Contacts

 Business Contact
 Paolo / electronic engineer 
 +39 031 3371998 / paolo.spalla@camisoft.it      

 Technical Contact
 Michele / electronic engineer 
 +39 031 3371998 / michele.grande@camisoft.it      

 Marketing Contact
 Michele / electronic engineer
 +39 031 3371998 / michele.grande@camisoft.it      


